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Keith Builders Merchants Ltd - 4 Year KPIs to Year End 31/08/08 167 
Kellaway Building Supplies Ltd - 4 Year KPIs to Year End 31/08/07 168 
Kent Blaxill Co Ltd - 4 Year KPIs to Year End 31/12/08 169 
Kent Building Plastics  Uk  Ltd - 4 Year KPIs to Year End 31/03/08 170 
Kingdons Ltd - 4 Year KPIs to Year End 05/04/08 171 
Kings Langley Building Supplies Ltd - 4 Year KPIs to Year End 31/12/07 172 
Kington Building Supplies - 4 Year KPIs to Year End 31/12/08 173 
Lawsons (Whetstone) Ltd - 4 Year KPIs to Year End 30/06/08 174 
Lee Bros Ltd - 4 Year KPIs to Year End 31/12/07 175 
Leiston Building Supplies Ltd - 4 Year KPIs to Year End 31/12/06 176 
Limavady Building Suppliers Ltd - 4 Year KPIs to Year End 31/12/07 177 
M & J Mahoney & Sons Ltd - 4 Year KPIs to Year End 31/12/07 178 
M K M Building Supplies  Driffield  Ltd - 4 Year KPIs to Year End 30/09/08 179 

M Laurier & Sons Ltd - 4 Year KPIs to Year End 30/04/08 180 
M Markovitz Ltd - 4 Year KPIs to Year End 31/08/08 181 
M.P Moran & Sons Ltd - 4 Year KPIs to Year End 31/12/08 182 
Macinnes Bros Ltd - 4 Year KPIs to Year End 31/03/08 183 
Manjits Ltd - 4 Year KPIs to Year End 31/12/08 184 
Manningham Concrete Ltd - 4 Year KPIs to Year End 31/12/07 185 
Marshmoor Bricks Ltd - 4 Year KPIs to Year End 31/12/08 186 
Masonry Solutions Uk Ltd - 4 Year KPIs to Year End 31/07/08 187 
Meakin Building Supplies Ltd - 4 Year KPIs to Year End 28/02/08 188 
Mechanical & Electrical Fixings Ltd - 4 Year KPIs to Year End 31/10/08 189 
Merritt & Fryers Ltd - 4 Year KPIs to Year End 30/09/07 190 
MKM Building Supplies Ltd - 4 Year KPIs to Year End 30/09/08 191 
Multi-Quip Ltd - 4 Year KPIs to Year End 31/03/08 192 

Murdock Builders Merchants - 4 Year KPIs to Year End 31/12/07 193 
Murdock Building Supplies Ltd - 4 Year KPIs to Year End 31/12/07 194 
Nailfast Ltd - 4 Year KPIs to Year End 31/03/06 195 
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Nailsea Builders Merchants - 4 Year KPIs to Year End 31/08/08 196 
Naylor Drainage - 4 Year KPIs to Year End 28/02/07 197 
Newry Building Supplies Ltd - 4 Year KPIs to Year End 31/12/07 198 
Nicholls & Clarke Ltd - 4 Year KPIs to Year End 31/12/08 199 
North Staffs Builders Merchants Ltd - 4 Year KPIs to Year End 31/12/07 200 
Northern Timber Merchants Ltd - 4 Year KPIs to Year End 30/04/08 201 
Nu-Line - 4 Year KPIs to Year End 31/12/07 202 
One Stop Building Materials Direct - 4 Year KPIs to Year End 31/12/07 203 
Orpington Timber & Building Supplies Ltd - 4 Year KPIs to Year End 31/03/07 204 
Oswald Record Plant Sales Ltd - 4 Year KPIs to Year End 31/12/07 205 
Otford Builders Merchants Ltd - 4 Year KPIs to Year End 31/03/08 206 

Owen Tatton Ltd - 4 Year KPIs to Year End 31/03/08 207 
P & R Building Supplies Ltd - 4 Year KPIs to Year End 31/12/08 208 
P A Seccombe & Son Ltd - 4 Year KPIs to Year End 31/03/08 209 
P G R Timber - 4 Year KPIs to Year End 31/01/08 210 
P Mcdermott & Sons  Omagh  Ltd - 4 Year KPIs to Year End 31/12/07 211 
Parker Building Supplies Ltd - 4 Year KPIs to Year End 31/12/06 212 
Parr Rochdale Ltd - 4 Year KPIs to Year End 31/12/06 213 
Pegasus Group (Uk) Ltd - 4 Year KPIs to Year End 30/06/07 214 
Phoenix Merchants Ltd - 4 Year KPIs to Year End 31/01/09 215 
Plastic Building Supplies Ltd - 4 Year KPIs to Year End 31/03/08 216 
Plastic Pipe Supplies Ltd - 4 Year KPIs to Year End 31/05/07 217 
Plumbase Ltd - 4 Year KPIs to Year End 31/12/07 218 
Putney Builders Merchants - 4 Year KPIs to Year End 31/12/08 219 

R & J  Builders Hardware  Ltd - 4 Year KPIs to Year End 31/12/07 220 
R & J Ince Ltd - 4 Year KPIs to Year End 31/12/07 221 
R F Amies  Kidderminster  Ltd - 4 Year KPIs to Year End 31/10/08 222 
R S Beaver Ltd - 4 Year KPIs to Year End 30/04/08 223 
Ranton Building Supplies Ltd - 4 Year KPIs to Year End 30/06/08 224 
Rawle Gammon & Baker Holdings - 4 Year KPIs to Year End 31/03/08 225 
Ray Grahams Ltd - 4 Year KPIs to Year End 31/12/08 226 
Richard Williams  Deganwy  Ltd - 4 Year KPIs to Year End 30/09/08 227 
Richmond Building Products Ltd - 4 Year KPIs to Year End 31/03/07 228 
Ridgeon Group Ltd - 4 Year KPIs to Year End 31/12/08 229 
Robert Dickie & Sons Ltd - 4 Year KPIs to Year End 31/01/08 230 
Robert Price  Builders Merchants  Ltd - 4 Year KPIs to Year End 30/09/08 231 
Ron Sammons Ltd - 4 Year KPIs to Year End 30/09/07 232 

Roofing Supplies & Materials Ltd - 4 Year KPIs to Year End 31/12/07 233 
Rose Of Jericho Ltd - 4 Year KPIs to Year End 31/10/07 234 
Rubery Building Supplies Ltd - 4 Year KPIs to Year End 31/01/08 235 
Salisbury & Wood Ltd - 4 Year KPIs to Year End 31/03/08 236 
Samuel Kirk (Builders Merchants) Ltd - 4 Year KPIs to Year End 30/09/08 237 
Screwfix Direct - 4 Year KPIs to Year End 02/02/08 238 
Sdg Building Accessories Ltd - 4 Year KPIs to Year End 30/09/08 239 
Seac Ltd - 4 Year KPIs to Year End 01/04/08 240 
Seccombe  Builders Merchants  Ltd - 4 Year KPIs to Year End 31/03/08 241 
Sehmi Builders Merchants Ltd - 4 Year KPIs to Year End 30/06/08 242 
Shropshire Building Supplies - 4 Year KPIs to Year End 31/12/07 243 
Sidalls Bicester Ltd - 4 Year KPIs to Year End 29/02/08 244 
Smith & Frater - 4 Year KPIs to Year End 31/10/07 245 

South Acton Timber Supplies Ltd - 4 Year KPIs to Year End 31/08/08 246 
Southern Brick Building Supplies Ltd - 4 Year KPIs to Year End 30/09/06 247 
Spiller & Webber Ltd - 4 Year KPIs to Year End 31/12/07 248 
Spring Lane Builders Merchants Ltd - 4 Year KPIs to Year End 31/10/08 249 
Springvale E P S Ltd - 4 Year KPIs to Year End 31/12/06 250 
Stanley John Ltd - 4 Year KPIs to Year End 30/11/07 251 
Sydenhams Ltd - 4 Year KPIs to Year End 31/03/08 252 
T Crossling & Co Ltd - 4 Year KPIs to Year End 31/12/07 253 
Taggart & Co Ltd - 4 Year KPIs to Year End 31/03/08 254 
Tamar Trading Co Ltd - 4 Year KPIs to Year End 30/04/08 255 
Tencate Geosynthetics (Uk) Ltd - 4 Year KPIs to Year End 31/12/08 256 
Tiger Timber Ltd - 4 Year KPIs to Year End 31/12/06 257 
Tipadel Ltd - 4 Year KPIs to Year End 31/12/07 258 

Tiptree Building Supplies Ltd - 4 Year KPIs to Year End 31/01/09 259 
Totem Timber Ltd - 4 Year KPIs to Year End 30/04/07 260 
Towcester Building Supplies Ltd - 4 Year KPIs to Year End 31/12/07 261 
Towy Works Ltd - 4 Year KPIs to Year End 31/12/08 262 
Travis Perkins Plc - 4 Year KPIs to Year End 31/12/08 263 
Tudors Building Supplies  Hereford  Ltd - 4 Year KPIs to Year End 31/03/08 264 
Ultra Building Products Ltd - 4 Year KPIs to Year End 30/04/08 265 
Viking Hardware Ltd - 4 Year KPIs to Year End 31/01/08 266 
W & H S Emery Co Ltd - 4 Year KPIs to Year End 31/12/07 267 
W J Odds Ltd - 4 Year KPIs to Year End 30/04/08 268 
Wacher & Co Ltd - 4 Year KPIs to Year End 31/12/07 269 
Walkers The Builders Merchants - 4 Year KPIs to Year End 29/02/08 270 
Walter Tipper Ltd - 4 Year KPIs to Year End 31/12/07 271 

Wildmoor Aggregates - 4 Year KPIs to Year End 30/06/08 272 
William Way  Godstone  Ltd - 4 Year KPIs to Year End 30/06/08 273 
William Williams Ltd - 4 Year KPIs to Year End 31/12/07 274 
Willis  Builders Merchants  Ltd - 4 Year KPIs to Year End 30/04/05 275 
Wollens Ltd - 4 Year KPIs to Year End 30/03/08 276 
Wolseley UK Ltd - 4 Year KPIs to Year End 31/07/08 277 
Woods Building Supplies Ltd - 4 Year KPIs to Year End 31/07/08 278 
WTB Holdings Ltd - 4 Year KPIs to Year End 30/06/08 279 
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Published in 2009 by 

 
 

This report reflects MTW Research’s independent view of the market which may differ from other 
third party views.  Whilst we try to ensure that our reports are an accurate depiction of their 

respective markets, it must be emphasised that the figures and comment contained therein are 
estimates based on a mix of primary and secondary research, and should therefore be treated as 

such. 
 
 
 
 
 

Terms & Conditions of Use 
The information contained within this report remains the copyright of MTW Research.  Subject to these Terms and Conditions (this "Agreement"), 
MTW Research ("we", "our", "us") makes available this publication and data or information contained therein (the "Report"). Your use of this report 

constitutes your acknowledgment and assent to be bound by this Agreement.  

 
Permitted Use, Limitations on Use 

You may access purchased Reports only as required to view the Reports for your individual use, and may print/copy a purchased Report once for 
your use. You may copy extracts from purchased Reports onto your own documents, provided that all citations are attributed to "MTW Research", 
and are for internal use only. You may not republish, resell or redistribute any Report, or do anything else with any Report, which is not specifically 
permitted in this Agreement. You may not reproduce, store in a retrieval system or transmit by any means, electronic or mechanical, any report 

without the prior permission of MTW Research.   

 
Limitation of Liability 

You are entirely liable for activities conducted by you or anyone else in connection with your use of the Report. We take no responsibility for any 
incorrect information supplied to us during the research process. Market information is based on telephone interviews and secondary sources 

whose accuracy we cannot guarantee. You acknowledge when ordering that MTW Research Reports are for your internal use and not for general 
publication or disclosure to third parties, unless otherwise agreed.  Neither MTW Research nor any of its affiliates, owners, employees or other 

representatives will be liable for damages arising out of or in connection with the use of the Report or the information, content, materials or products 
included in the Report. This is a comprehensive limitation of liability that applies to all damages of any kind, including (without limitation) 

compensatory, direct, indirect or consequential damages, loss of data, income or profit, loss of or damage to property and claims of third parties.  

 
Applicable Law 

This Agreement will be governed by and construed in accordance with the laws of England and Wales without giving effect to the principles of 
conflict of laws thereof, and to the extent permitted by applicable law, you consent to the jurisdiction of courts situated in England and Wales in any 

action arising under this agreement.  

 
Intellectual Property Rights 

You acknowledge that legal and beneficial interest in Intellectual Property Rights in connection with the Report belong to us. This includes all 
Intellectual Property Rights in any Material. You have no rights in or to the Report and you may not use any Material other than as permitted under 
this Agreement. We grant you a non-exclusive, non-transferable licence to use the Intellectual Property Rights referred to above solely for the use of 

Material as permitted under this agreement.  
 

Companies Included  
Whilst MTW endeavour to ensure that the majority of the major companies active in the market with which this report is concerned are 

included, it should be noted that the list of companies included in this report is not exhaustive and the inclusion or otherwise of a company in 
this report does not necessarily indicate, nor should be interpreted as, a company’s relevance or otherwise in a particular market.  Whilst we 
endeavour to attain high levels of accuracy, it should be borne in mind that the rankings and other information provided within this report 

contain an element of estimation, should be regarded as such and treated with a degree of caution.   
 

Estimates Provided  
In order to enable benchmarking, competitor analysis and facilitate further market research, MTW have provided estimates for turnover, 
profit before tax and number of employees for small, medium sized and other companies who are not obliged to submit this information to 
Companies House.  As such, in the interests of clarity, all data relating to turnover, profit and number of employees provided in this report 
should be regarded as independent estimates by MTW.  Whilst we endeavour to attain high levels of accuracy with these estimates, they 

may not reflect the actual figures of a company and should therefore be treated with caution.   
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1. Introduction to Rank & Profile Reports 
MTW Research Rank and Profile reports are designed to provide the reader with an independent, 
comprehensive overview of current, recent & future trading conditions, strategic market review and 
sales leads within their respective markets in an easy to use and easy to disseminate format.   
 
Based on actual sales returns which provide higher confidence levels and researched by market 
research professionals with experience in the industry, MTW’s Rank and Profile reports represent 
an excellent tool on which to base further strategic or operational decision making, develop sales, 
or to gain a greater understanding of the current and future performance of an industry. 
 
This report enables the reader to undertake 

 

• Fast and Effective Company & Industry Analysis 
With the report providing an Industry Review with market structure, sales totals, sales averages and 
forecasts to 2013; Ranking section; and a more detailed Profile section; the depth and range of analysis 
provides a comprehensive overview of the market’s performance and estimated ranking for each company 
included in the report.  Each company has a 1-page profile with key financial indicators, providing crucial 
company analysis on which to base further research and strategic decision-making or develop relevant 
sales leads.   
 

• Market Size & Trends for Sales & Industry Value to 2013 
Industry trends, market size and performance for revenue and industry value is provided from 2004 through 
to 2013 – based on primary research & actual sales returns, enabling a fast and accurate understanding of 
key industry trends and likely future prospects, facilitating sales and marketing planning.   
 

• Identify & Target the Most Relevant Sales Leads 
The report identifies the key players in the industry, and ranks them by sales, profitability and a number of 
other key performance indicators, enabling you to quickly identify and target the most relevant and best 
performing companies in the industry.  The additional contact name and mailing details for each company 
provide the key to quickly increasing sales leads in this industry.   

 

• Benchmark & Monitor a Company’s Performance against the Industry.   
4 years of the most recent accounts available, supported by our own estimates, is supplied for each 
company enabling the reader to understand the position of any company in the market and gauge its market 
share and performance against competitors in recent years.  

 

• Turnover & Profit Estimates for Every Company  
MTW reports are unique in that we have provided an estimate for turnover and profit ranking for every 
company listed, enabling the reader to gauge market share of smaller and medium sized businesses, as 
well as the larger companies.   

 

• Monitor The Market Leaders’ Performance. 
Key financial data are provided for every company listed for the last 4 years, enabling the reader to quickly 
and effectively track a company’s performance in recent years, providing an excellent foundation on which 
to base further SWOT analysis to provide a comprehensive review of your competitive environment.   

 

• A Company Listing More Relevant to Your Market 
MTW Research have been researching and writing market reports in these sectors since 1999 and as such 
we are able to develop a company listing which is more relevant to your chosen market, saving you time 
and money.   

 

• Save Your Company’s Time & Money 
MTW’s Rank & Profile reports represent excellent value for money and don’t bombard you with irrelevant 
financial data; they are designed to enable you to engage in fast and effective market and competitor 
analysis.  We focus on providing what’s important in an easy to reference and use format.    
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2. UK Builders Merchants  Market 

2.1 Introduction to this Rank & Profile Report 

In order to offer a comprehensive and informative marketing tool, this report includes:- 

Builders Merchants Industry Overview 2004-2013 
Overview of the industry’s performance 2004-2008 and forecasts to 2013, including:- 

� Total Industry Sales Turnover 2004-2008 & Key Trend Analysis in 2009 

� Market Sales Forecasts to 2013 - Likely Future Prospects 2009 to 2013 

� Market Share by Growing, Declining & Static Sales Companies in 2009 

� Market Share Mix by Employee Numbers & Turnover Size in 2009 

� Market Mix for Credit Worthiness & Risk Ratings in 2009 

� Total Industry Profitability, Assets & Liabilities, Net Worth 

Average Builders Merchants Industry Performance 2004-2013 
A Profile of the ‘Average’ builders merchant, enabling effective and fast comparisons:- 

� Average Builders Merchants Sales Revenue 2004-2013 

� Average Company Profit Levels 2004-2013 

� Average Assets & Liabilities 2004-2013 

� Average Net Worth 2004-2013 

� Average Value of Sales per Employee 2004-2013 

Builders Merchants Market Ranking  
Provided for the leading companies in tabular format:- 

� By Turnover & Individual Sales Revenue Estimates for 2008 

� By Profit  

� By Total, Combined Assets 

� By Net Worth 

� By Number of Employees 

Company Profile & Sales Leads 
Financial data and estimates provided for the last 4 years of trading for every company:- 

� Turnover & Profit estimates for every company listed for 2008 

� Working Capital (i.e. Cash Available), Sales & Profit Per Employee (where reported) 

� Debtors Value (i.e. money owed to company each year over the last 4 years) 

� Fixed Assets (e.g value of land, buildings, vehicles, equipment etc) 

� Current Assets (i.e cash & other assets to be sold within 1 year) 

� Current Liabilities (i.e debts or obligations due in 1 year) 

� Long Term Liabilities (i.e debts or obligations which extend beyond 1 year) 

� Net Worth (i.e total assets less total liabilities) 

� Company’s Principal Activities 

� Full Registered Address & Postcode 

� Incorporation Date 

� Ultimate Holding Company & Parent Company (if applicable) 

� Number of Employees (estimates given where no data exists from Companies House) 

� Senior Decision Maker / Director Contact Name 

Also provided as part of the “Ultimate Pack” is a comprehensive, multi-use mailing and telemarketing list 
and a comprehensive financial spreadsheet including 4 years key financial data for the industry. 
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2.2 Builders Merchants Industry Competitor Listing 

The following table provides a listing of the companies which are included, and for the purposes of 
this report, defined as ‘the market’.   

Figure 1: Builders Merchants Company Listing 
A K Timms & Sons  
A Thompson & Sons  
A W Lumb Northern   
A.E Spink  
Acrelane Builders Merchants  
Adrian White 
Ainscough Building Supplies  
Alfred Groves & Sons  
Allendale Building Supplies  
Allmat (East Surrey)  
Alsford Timber  
Ashmead Building Supplies  
Aw Champion  
B Mcnamee & Co. 
Barhaul (2003)  
Beatsons Building Supplies  
Beesley & Fildes  
Blanchford & Co  
Bolt Building Supplies  
Boys & Boden  
Bradfords Building Supplies  
Brick Centre  
Brick Store  
Browning Jones & Morris  
Browns Builders Merchants  
BSS Group Plc 
Builders Supplies West Coast  
Builders Supply (Kendal) Co. 
Builders Supply Co. 
Builders Supply Stores (Coventry)  
Building Supplies (Holme Lane)  
Bussens & Parkin  
Busy Bee Builders Merchants  
C & S  Builders Merchants   
C & W Berry  
C. Brewer & Sons  
Caerfagu Products  
Canvey Supply Co. 
Cartmore Building Supply Co  
Cawarden Brick & Tile Co  
Chandlers Building Supplies  
Chapel Diy Centre  
Chas Lowe And Sons Builders 
Merchants  
Chesworth Building Supplies 
Christies  
Churchley Bros  
Civil Solutions  
Collier & Catchpole  
Compass Reclaims  
Construction Supplies Hardware  
County Building Supplies  
Crompton Building Supplies  
D B S Building Supplies  
Darlaston Builders Merchants  
David Cover & Son  
Dry Lining Supplies  

Dutton & Peters 
E H Smith  Builders Merchants   
Easter Ross Building Supplies Co  
Elliott Brothers Builders Merchants  
English Bros  
Ernest Bentley & Sons  
Fairalls Builders Merchants  
Franklin Sussex   
G H Supplies (London)  
G Webb Aggregates  
George Bence & Sons  
George Lines (Merchants)  
George Tufts & Son  
Gibbs And Dandy Limited 
Go Interiors 
Gph Builders Merchants  
Grafton Merchanting GB Limited 
Grant & Stone  
Grant Haze London   
H A C Catherwood  
H Butterfield  
H E Olby & Co  
Hackney Building Supplies  
Haley Roe  
Hall & Rogers  
Halls Group  
Heating Plumbing Supplies  
Hendricks Lovell  
Henlow Building Supplies 
Henry Alty  
Hevey Building Supplies  
Highland Steel & Building Supplies  
Homefit 
Howarth Timber & Building Supplies 
Hughes Forrest  
Huthwaite Roofing Supplies  
Huws Gray 
Irwin & White Construction Co  
J & P Building Systems  
J Medler  
J T Dove  
Jackson Building Centres  
James Burrell  
James Wilby Builders Merchants   
Jewson  
JKM Industrial Supply Merchants  
John A Stephens  
John Fleming & Co  
John George & Sons  
John Shilliday 
John W Grant & Son  
Jones & Shuffs Heavyside  
JP Corry Group  
Jubilee Building Supplies  
Keith Builders Merchants  
Kellaway Building Supplies  
Kent Blaxill Co  

Kent Building Plastics  UK   
Kingdons  
Kings Langley Building Supplies  
Kington Building Supplies 
Lawsons (Whetstone)  
Lee Bros  
Leiston Building Supplies  
Limavady Building Suppliers  
M & J Mahoney & Sons  
M K M Building Supplies Driffield   
M Laurier & Sons  
M Markovitz  
M.P Moran & Sons  
Macinnes Bros  
Manjits  
Manningham Concrete  
Marshmoor Bricks  
Masonry Solutions UK  
Meakin Building Supplies  
Mechanical & Electrical Fixings  
Merritt & Fryers  
MKM Building Supplies  
Multi-Quip  
Murdock Builders Merchants 
Murdock Building Supplies  
Nailfast  
Nailsea Builders Merchants 
Naylor Drainage 
Newry Building Supplies  
Nicholls & Clarke  
North Staffs Builders Merchants  
Northern Timber Merchants  
Nu-Line 
One Stop Building Materials Direct 
Orpington Timber & Building Supplies  
Oswald Record Plant Sales  
Otford Builders Merchants  
Owen Tatton  
P & R Building Supplies  
P A Seccombe & Son  
P G R Timber 
P Mcdermott & Sons Omagh   
Parker Building Supplies  
Parr Rochdale  
Pegasus Group (UK)  
Phoenix Merchants  
Plastic Building Supplies  
Plastic Pipe Supplies  
Plumbase  
Putney Builders Merchants 
R & J  Builders Hardware   
R & J Ince  
R F Amies Kidderminster   
R S Beaver  
Ranton Building Supplies  
Rawle Gammon & Baker Holdings 
Ray Grahams  
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Richard Williams Deganwy   
Richmond Building Products  
Ridgeon Group  
Robert Dickie & Sons  
Robert Price Builders Merchants   
Ron Sammons  
Roofing Supplies & Materials  
Rose Of Jericho  
Rubery Building Supplies  
Salisbury & Wood  
Samuel Kirk (Builders Merchants)  
Screwfix Direct 
SDG Building Accessories  
SEAC  
Seccombe  Builders Merchants   
Sehmi Builders Merchants  
Shropshire Building Supplies 
Sidalls Bicester  

Smith & Frater 
South Acton Timber Supplies  
Southern Brick Building Supplies  
Spiller & Webber  
Spring Lane Builders Merchants  
Springvale E P S  
Stanley John  
Sydenhams  
T Crossling & Co  
Taggart & Co  
Tamar Trading Co  
Tencate Geosynthetics (UK)  
Tiger Timber  
Tipadel  
Tiptree Building Supplies  
Totem Timber  
Towcester Building Supplies  
Towy Works  

Travis Perkins Plc 
Tudors Building Supplies Hereford   
Ultra Building Products  
Viking Hardware  
W & H S Emery Co  
W J Odds  
Wacher & Co  
Walkers The Builders Merchants 
Walter Tipper  
Wildmoor Aggregates 
William Way Godstone   
William Williams  
Willis Builders Merchants   
Wollens  
Wolseley UK  
Woods Building Supplies  
WTB Holdings

Source: MTW Research 

Sales by the UK Builders Merchants industry are currently estimated to be worth around £xx billion 
to year-end December 2008, with the above companies estimated to account for just under 95% of 
the total industry in 2008 by value.   
 
In 2009, there are around xxxx individual Builders Merchants active in the UK, operating 
approximately xxxx branches.  However, in value terms the industry is relatively consolidated in 
value terms, with the above companies reporting sales of around £xx billion in 2008.  This report 
reviews the performance of these companies, defined as the ‘Builders Merchants Market’, since 
2004 and identifies likely future prospects to 2013 alongside company rankings and profiles.     
 
The total sales of the organisations above are valued at just over £xx billion in 2008, reflecting an 
industry which experienced positive levels of growth during the last several years, until the 
economic slowdown resulted in a rapid decline in volume demand during the last 16-18 months.  
Since mid 2008, the UK builders merchants market has experienced a substantially more difficult 
trading environment with demand contracting rapidly from a number of key end use sectors.   
 
There are now indications that the UK economy is beginning to recover from the recent global 
financial crisis, with business and consumer confidence slowly returning in a number of key end use 
sectors.  Sources within the builders merchants industry indicate a degree of optimism returning to 
the market, led by public sector projects, domestic RMI activity and increasingly, the housebuilding 
sector.  Nevertheless, this optimism remains cautious, with a number of remaining downsides in the 
market cited which are likely to dampen any prospect of rapid value growth in the short term, 
particularly given the likelihood of a cut in public capital expenditure in the near term.   
 
The builders merchants market has experienced a degree of polarisation in recent months, as the 
larger merchants seek to protect operating margins whilst others focus on turnover to generate cash 
flow.  As such, some of the larger nationals have actively sought to reduce their activity on lower 
margin, volume contracts and focus more on profitability.  This has resulted in the smaller regional 
and local merchants being more able to compete on price in higher volume contracts, with these 
companies willing to focus more on turnover than operating margin and fulfil the demand left by the 
larger national merchants.   
 
This second edition, quantitative report is based principally on company sales returns and balance 
sheets, supported where appropriate by additional primary research from the industry, secondary 
data from trade journals, industry commentators etc., and our own estimates based on previous 
background experience of researching the UK Builders Merchants market. 

 

 

 

 

 

SAMPLE 
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2.3 Builders Merchants Market Performance 2004-2013 

The following section reviews the overall, combined performance of the selected Builders 
Merchants in terms of sales revenue, profit, assets, liabilities and net worth since 2004 and 
provides forecasts to 2013.  

2.3.1 Builders Merchants Market Sales Revenue 2004-2013 

The chart below illustrates the performance of the Builders Merchants market in terms of 
combined sales revenues between 2004 and 2008 and forecasts to 2013:- 

Figure 2: Builders Merchants Market Sales 2004-2013 £M 
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Source: MTW Research / Company Financials 

The above chart illustrates our estimates of the sales performance of the Builders Merchants 
market from actual sales returns and revenue estimates based on annual returns and balance 
sheets.  
 
In 2008, the combined sales of the Builders Merchants identified reached just over £12.9 billion, a 
decline of around 1% since 2007 reflecting deteriorating trading conditions following healthy 
growth between 2004 and 2007.  Sources indicate that whilst there was some degree of positive 
performance in the market during the first quarter of 2008, declining consumer confidence and a 
number of key market influences resulted in a lacklustre second half of the year and a rapid 
slowdown in activity in Q3 and Q4 2008.   
 
During mid-late 2008, the housing market and subsequent house moving activity slowed 
substantially, leading to a growing trend of ‘mothballing’ of housebuilding sites and subsequently 
postponement or curtailment of larger domestic RMI (repair maintenance & improvement) 
projects. Further, a rapid and substantial decline in construction activity in key end use markets 
such as industrial, warehousing and commercial construction negatively impacted demand for 
building products and materials.   
 
In addition, the growing financial crisis during 2008 and Q1 2009 increasingly degraded 
consumer confidence; further impacting on big-ticket expenditure, though some sources indicate 
that bathroom and kitchen refurbishment expenditure remained reasonably resilient to the 
downturn.  As such, the market is expected to have lost some ground during 2008 overall, with 
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the year polarised between reasonable growth in activity in the first quarter and rapid decline in 
the last 2 quarters of the year.   
 
Following the rapid downturn in new housebuilding, industrial, warehousing and commercial 
construction activity, sources indicate that the Builders Merchants market has become 
increasingly dependent on the more stable, albeit fragile, domestic and smaller scale commercial 
refurbishment sector in 2009, as the impact of the credit crisis in 2008 and subsequent recession 
severely reduced consumers’ and businesses appetite for large scale RMI projects.  Whilst there 
was some optimism from the market in late 2008 that householders were more likely to ‘improve 
not move’, with consumer confidence at particularly low ebb at present, sources indicate that 
large-scale refurbishment has reduced dramatically in recent months.  Given current predictions 
in terms of the overall economic health of the UK, this general negative trend is likely to continue 
for the remainder of 2009.   
 
The maintaining of the UK Bank of England base rate at 0.5% since March 2009 and the 
announcement that house prices increased by 0.8% in July and August 2009 is now providing 
some optimism for the market, with some economic commentators suggesting that the UK is now 
likely to be technically out of recession.  However, how quickly and to what extent the quantitative 
easing and £175 billion asset purchase tactics employed by the Government will stimulate 
consumer and business confidence over the coming months remains to be seen.  With banks 
seemingly still reluctant to pass on mortgage rate cuts or increase business lending substantially, 
the possibility of a ‘double-dip’ in the economy remains a key concern.  Nevertheless, given a 
sustained return to growth in house prices, consumer confidence may experience more positive 
growth in the coming months rather than experience any further substantial decline, giving rise to 
improved demand for domestic RMI products.   
 
Sources indicate that since mid 2008, demand has shifted more toward lightside building and 
home improvement products, as large scale construction projects were postponed and the 
market became more reliant on the domestic and smaller scale commercial RMI sector.  Whilst 
public sector construction has supported some demand for heavyside materials in recent months, 
to what extent this sector will continue to support the market is unclear at present, particularly 
given the likelihood of substantial reductions by the government in public capital expenditure in 
the next few years.   
 
Trade sources indicate that the housebuilding sector is likely to offer rising levels of volume 
demand in the short term, as housebuilders are now increasingly opening up ‘mothballed’ sites in 
late 2009.  Rising optimism from the housebuilders should result in reasonable growth in demand 
for building materials as many of the housebuilders ran down their inventories during the latter 
half of 2008 and will therefore have immediate requirements for materials and building products.    
 
Following a low point in mid 2008, in line with a relatively steady rate of demand for RMI 
products, the kitchen and bathroom products sectors are indicated to have experienced growth 
above the overall market trend.  Trade sources indicate that in recent months these sectors have 
steadily gained ground as RMI demand patterns are now increasingly being supported by rising 
demand from the housebuilding sector.  With a more stable housing market emerging since June 
2009, sources suggest that this trend has stabilised consumer confidence to some extent, though 
concerns remains over the ongoing fragility of ‘big ticket’ expenditure.   
 
The annual change in sales revenue by the Builders Merchants market is illustrated in the 
following chart:- 
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Figure 3: Builders Merchants  Market Total Sales % Change 2004-2013 
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Source: MTW Research / Company Financials 

The chart illustrates that the healthy performance experienced in 2007 was not replicated during 
2008, though some growth continued to support the industry through the first quarter of the year.  
Sources indicate that consumer and business confidence began to level off in Q2 2008, with the 
credit crunch beginning to impact on the ‘real economy’ by Q3 2008, with subsequent negative 
implications for Builders Merchants.   
 
As such, despite some limited growth in the first half of 2008, the rapid slowdown in wider macro-
economic conditions later on in the year resulted in relatively rapid revenue contraction for the 
industry in H2 2008 with performance for the year down around 1% overall.  In real terms, the 
market is likely have declined by around 4-5% over the year, following a sharp rise in inflation in 
2008, particularly during Q3 and Q4.   
 
Forecasts for 2009 and early 2010 are for a further contraction in terms of sales revenues, with 
2009 expected to finish around 12% lower than 2008.  Whilst inflation is now slowing in 2009, 
down to around 3% due to easing of international pressures such as energy prices; negative 
trends such as low levels of house building, low activity in industrial and commercial construction, 
slowing levels of public sector capital expenditure and low levels of business confidence in 
general continue to dampen short term growth prospects for builders merchants.   
 
Whilst consumer expenditure on food and commodity goods is likely to remain reasonably robust 
during 2009, indications are that consumer spending on non-commodity items is unlikely to offer 
any stimulus for real term market growth until mid-late 2010.  In addition, low levels of business 
confidence and lack of available business finance in industrial and commercial end use sectors 
are currently dampening capital expenditure growth at present.  Given this, whilst a further 
substantial contraction in demand for building products and materials is unlikely during the 
remainder of 2009 and early 2010, a rapid return to real term value growth is also relatively 
unlikely, with the sector continuing to remain heavily reliant on smaller scale RMI and a slowly 
improving housebuilding market.   
 
The impact of the current recession is likely to reverberate throughout 2009 for UK builder’s 
merchants, with a slow recovery forecast from mid 2010 the most likely scenario at present.  
However, the extent to which the credit crunch will continue to constrain business and consumer 
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expenditure in the medium term remains unclear as unemployment statistics continue to rise, 
credit remains scarce and commercial new build activity depressed.    
 
For suppliers to Builders Merchants, these trends have resulted in an increasingly competitive 
environment with builders merchants progressively seeking to implement cost cutting measures 
through not only a reduction in labour costs but also material and product supply costs.  
Indications are that builders merchants will inevitably look to suppliers to achieve this cost saving 
to some extent, with pricing pressure on a wide range of building products likely to remain in the 
near term.   
 
Overall, employee numbers in the UK builders merchants market are estimated to have declined 
by 10-15% in the last 12-14 months as the larger nationals in particular have sought to reduce 
operating costs and protect margin erosion.  

 
By mid 2010, indications are that that the UK economy should experience a return to ‘real term’ 
growth in terms of GDP, in turn stimulating business and consumer confidence.  As such, by mid-
late 2010 value growth in the merchants market should return, derived from a rise in house 
moving, house building, higher levels of commercial RMI and key projects such as the Olympic 
site construction.   
 
On the basis that the recent fiscal stimulus and quantitative easing packages announced by the 
Government provide a boost to the availability of credit for businesses, our forecasts are for the 
market to experience a 2.2% rise in 2010.  This growth is likely to accelerate in 2011 through to 
2013, with a 3-5% annual rise in industry revenue forecasts, reflecting a relatively modest yet 
sustained recovery from 2010 onwards.   
 
Despite the likelihood of a return to growth in 2010, however, sources indicate that the builders 
merchants industry will remain highly competitive and will remain more difficult than before the 
recession, with price competition and pressure on profitability likely to become an increasingly 
over-riding characteristic of the industry.   
 
With the current downturn in demand now seemingly in the past, the industry is expressing 
concern in relation to future prospects.  Outside of the Olympic construction project, sources 
suggest that demand from the public sector is likely to rapidly decline in the coming 1-2 years.  
Following very high levels of spending by the Government on supporting the economy through 
VAT reductions, quantitative easing and asset purchasing, indications are that capital 
expenditure on public infrastructure will contract in the near term, thereby substantially 
dampening demand from a key customer sector for builders merchants.   
 
At present, around 4-6% of the UK builders merchants market is estimated to be derived from the 
public sector.  Whilst some of this slackening of demand will be replaced by the growing 
housebuilding market, without further growth in commercial and industrial RMI activity, some 
sources suggest that a ‘double-dip’ is becoming increasingly likely during 2010.  Whilst our 
forecasts suggest that modest growth in 2010 and 2011 is more likely than another decline, the 
market clearly remains in a relatively fragile condition.   
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2.3.2 Builders Merchants Market Profit 2004-2013 

The following table illustrates the performance of the Builders Merchants market in terms of 
profitability between 2004 and 2008 and provides forecasts to 2013:- 

Figure 4: Builders Merchants  Market Total Profit 2004-2013 
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Source: MTW Research / Company Financials 

Profitability levels in the builders merchants industry peaked in 2007 at just under £489 million, 
following sustained growth in new build and RMI construction markets.  As illustrated above, 
profitability increased by some 49% between 2004 and 2007, reflecting buoyant volume demand 
emanating from a number of end use markets within both the private and public sectors.   
 
Following the downturn in volume demand in mid 2008 however, price competition has become 
an increasingly important issue within the merchants market, with margin erosion indicated to be 
a key concern for the market at present.  Industry sources indicate that product price inflation 
continued to rise during 2008 and 2009, rising by around 4% during the last 12 months as 
manufacturers and material suppliers sought to maintain revenues against a backdrop of 
declining volume demand.  This price inflation has further exacerbated problems for merchants 
with key clients seeking to either reduce sourcing costs, reduce inventories, or both.   
 
Given the ongoing contraction in volume of new build projects in 2008 and 2009, end users have 
become increasingly price sensitive, driving down overall project prices.  With contractors forced 
to accept increasingly lower margins, sources indicate that they have sought to offset lower 
margins by reducing procurement costs by sourcing lower value products from the merchants.  
As such, builders merchants with a value-led strategy have experienced more positive 
performance in terms of revenue in recent months, as sourcing costs become an increasingly 
over-riding issue for contractors.   
 
Indications are that this trend has resulted in a polarisation of the builders merchants market in 
recent months, with a growing distinction between those merchants who are more willing to 
operate on a value-led strategy with lower margins; and those operations that have actively 
sought not to fulfil less profitable contracts.  Sources indicate that the smaller local and regional 
merchants have positioned themselves at the lower value end of the market, whereas the larger 
nationals have withstood rising pricing pressure to the extent where they are less inclined to 
supply to contracts which offer lower margins.    
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Whilst inflation has slowed to some extent in recent months, following an easing in pressure from 
energy prices and a slowdown in demand from the Far East for metals and other materials, 
industry profitability is likely to fall further in 2009, primarily as a result of the general contraction 
in volume demand for building materials from a number of key sectors.  As volume activity 
remains low in 2009, sources indicate that the builders merchants sector is likely to remain highly 
competitive in the coming months.   
 
Given these trends, profit levels for the sector are forecast to decline to just under £332 million by 
year end 2009, reflecting an overall contraction since 2007 of just under 25%.  However, given 
that inflationary pressures have now eased substantially, the industry stands in good stead to 
achieve a return to growth in profitability relatively quickly, following the anticipated upturn in 
volume demand for building products and materials in mid 2010.  As such, forecasts are for profit 
levels to rise to just over £362 million by year-end 2010, with steady growth forecast through to 
2013.  
 
The level of annual profit growth is illustrated in the following chart:- 

Figure 5: Builders Merchants  Industry Total Profit % Change 2004-2013 

15.2
10.6

17.1

-10

-24.6

9.3 5.8 7.5

11.5

-30

-20

-10

0

10

20

30

%
 C

h
a
n
g
e

2005 2006 2007 2008 2009

Fcst

2010

Fcst

2011

Fcst

2012

Fcst

2013

Fcst

YEAR

 
Source: MTW Research / Company Financials 

The above chart illustrates the historical profitability of the sector since 2005, with healthy levels 
of growth between 2005 and 2007.  Following a rapid downturn in demand in H2 2008, however, 
the market experienced a rapid growth in pricing pressure from clients resulting in a substantial 
decline of around 10% with the majority of this contraction experienced during the second half of 
the year.   
 
With average product inflation of around 4%, coupled with low volumes and pricing pressures 
from end users, this contraction in profitability is set to worsen throughout 2009 with the sector 
declining by around 25% over the full year.  However, sources indicate that much of this 
contraction is derived from lower performance in the first 3 quarters of the year, with a much-
improved trading environment likely in Q4 2009 as volume demand returns from some key end 
use sectors such as housebuilding and RMI.   
 
The volatility of the sector is clearly evident in the above chart for the short term, though forecasts 
are for a more stable pattern to emerge in the short-medium term as the economy improves.   
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During H2 2008 and H1 2009, the market was characterised by rising inflationary pressures and 
declining volume demand resulting in a rapid contraction in profitability by around 25%.  Whilst 
these inflationary pressures have eased in late 2009, volume demand continues to remain 
depressed and this is likely to lead to flat levels of profitability for the remainder of 2009.   
 
Whilst the above chart forecasts a relatively depressed period of trading in the near term, there 
are signs that the industry should be able to return to positive growth territory in terms of 
profitability relatively quickly, given a return to reasonably healthy growth in volume demand.  
During 2009, builders merchants are continuing to focus on streamlining operations, reduce 
sourcing costs and maximise cash flow and inevitably there is likely to be some element of 
continued employee divestment.  The recognition during recent months of the need to undertake 
this streamlining activity by builders merchants should result in a more competitive industry in the 
medium term and one which should be able to recover relatively quickly from the current 
downturn.   
 
The growing focus on reducing material costs and other streamlining activities will inevitably 
impact on product and material suppliers in the short term, with the contraction in volume 
demand exacerbated by rising pricing pressure as Builders Merchants seek to achieve greater 
cost saving.  As such, the implications for manufacturers and suppliers are less positive in terms 
of supplying to this sector in the short term, with price competition likely to intensify or at least 
remain significant.  As such, the need for greater differentiation by manufacturers in terms of 
quality, service and other tactics are likely to become increasingly important in the near term.   
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2.3.3 Builders Merchants Market Assets 2004-2013 

The following table illustrates the Builders Merchants market in terms of current and fixed assets 
between 2004 and 2008 and forecasts to 2013:- 

Figure 6: Builders Merchants Market Total Assets (Current & Fixed) 2004-2013 
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Source: MTW Research / Company Financials 

 
The above chart illustrates that the combined level of assets owned by the Builders Merchants 
has risen rapidly in recent years, reaching a total value of just over £11.6 billion by 2008, 
reflecting growth of 69% since 2004.  The relatively rapid rate of growth in recent years is 
primarily attributed to reasonably buoyant levels of growth in value terms boosting current asset 
performance.   
 
In addition, many of the larger organisations own freehold premises which have also benefited 
from the general rise in commercial property prices in recent years, boosting fixed assets. Of late, 
the larger merchants have been following a strategy of sale and leaseback of owned property, 
thereby boosting cash reserves, though also reducing fixed asset performance.  However, given 
the slump in property prices since mid 2008, most merchants have postponed this strategy until 
such time as more satisfactory prices can be realised.    
 
Given the rapid contraction of volume demand for building products and materials in recent 
months, sources indicate that current asset growth slowed dramatically in mid-late 2008 though 
full year performance was slightly higher than that experienced in 2007, as the industry was quick 
to recognise the need to maintain operating capital and increased borrowing to compensate as 
well as complete some of the ongoing sale and leaseback contracts.  Total assets are forecast to 
grow slightly in 2009, buoyed by additional borrowing though growth is likely to remain minimal.   
 
Against a backdrop of minimal fixed asset growth, indications are that the market is also likely to 
sustain real term contraction in terms of current assets, as volume demand declines and pricing 
pressures rise.  As such, during 2009 forecasts are for total industry assets to fall by around 2% 
in real terms when inflation is stripped out.   
 
However, in anticipation of a recovery in terms of volume demand, sources indicate that assets 
should experience some return to growth in mid 2010, buoyed primarily by a rise in the 
housebuilding market coupled with house moving activity boosting consumer confidence and 
hence RMI activity, followed by rising levels of commercial RMI.  In addition, commercial property 
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prices are also likely to exhibit some growth by mid 2010, further stimulating fixed assets for 
those builders merchants that own property.   
 
The percentage change in total assets by the Builders Merchants market is illustrated in the 
following chart:- 

Figure 7: Builders Merchants  Industry Assets % Change 2005-2013 
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2.4 Builders Merchants Industry Trend Indicators 

The following section represents the findings of MTW’s analysis of the £xx billion UK Builders 
Merchants industry in 2009 based on primary research and quantitative statistics.  The following 
data is based on representative samples from the total Builders Merchants industry, which is 
currently estimated to include around xxx individual companies.  Confidence levels for the 
following data are expressed at 99%(+/- 3%) in volume terms.   
 

2.4.1 Builders Merchants Market Share by Growth, Decline & Static Sales  

The following chart illustrates the performance of the UK Builders Merchants market during the 
last 12 months to January 2009 in terms of revenue performance:- 
 

Figure 12: Builders Merchants  – Market Share by 12 Month Sales Performance to January 2009 
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Source: MTW Research / Company Accounts 

As illustrated, during the last 12 months to January 2009, 33% of the estimated total of xxx UK 
Builders Merchants experienced some growth in sales revenue, reflecting the current downturn in 
the industry in recent months.  Sources indicate that much of this sales growth was derived from 
healthy performance in the early part of 2008, with demand contracting relatively rapidly during 
the latter half of the year.  Over the 12 months to January 2009, just 10% of companies reported 
a rapid growth in sales, defined as being in excess of 10% per annum.   
 
Indications are that those companies reporting growth in 2008 experienced substantially lower 
sales than in 2007, particularly in the second half of the year, reflecting the worsening trend in 
term of a downturn in volume demand.  Expectations are that the number of companies reporting 
static and declining sales will increase substantially in the short term.   
 
The difficult trading conditions in the Builders Merchants market is clearly evident from the above 
chart, with 67% of the industry experiencing static or declining revenue since January 2008.   
 
Sources indicate that market growth has become increasingly reliant on smaller value RMI 
projects, with volume demand from new build projects having declined substantially in recent 
months.  With business and consumer confidence set to remain low in 2009, it is likely that the 
above chart will characterise the builders merchants market in the short term until a tangible 
improvement in the UK economy becomes evident.   
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2.4.2 Builders Merchants Industry – Industry Structure by Age of Company 

The mix by age of companies active in this sector are key indicators of an industry’s fundamental 
health and level of business confidence and also indicate the level of optimism regarding future 
performance.  The following chart illustrates the mix by age of companies in 2009:- 
 

Figure 13: Builders Merchants  Industry – Market Share by Age of Company  
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Source: MTW Research / Trade Sources 

Given the relatively high barriers to entry for this market, the number of new entrants is indicated 
to have declined in recent years, with sources suggesting that this in part reflects declining levels 
of profitability leading to a less attractive business proposition for smaller operations.  As of 
September 2009, just 1% of the market was accounted for by ‘new’ entrants established since 
January 2004.  This figure is expected to remain static or even fall during the next 1-2 years 
given the declining levels of industry profitability and the reluctance by the UK banking sector to 
offer substantial credit to new start-ups at present due to the credit crisis.   
 
Companies between 6-9 years old currently represent around 5% of the market in 2009, though 
sources indicate that, along with start-ups, these companies remain in the most vulnerable 
position at present due to a combination of declining profitability in the sector and relative lack of 
liquidity.  This sector’s problems are also exacerbated by the current lack of credit available to 
businesses with these issues likely to result in a growing number of business failures in the near 
term, particularly given indications that larger companies are less willing or able to acquire 
smaller companies at present.   
 
Despite these negative factors within the market, Around 94% of the industry is accounted for by 
well-established companies with more than 9 years trading experience.  These companies are 
generally well financed, have better cash flow and are more likely to possess key strengths such 
as more prominent customer awareness, wider product choice, and generally stronger order 
books.  These factors, amongst others, should provide some cushion to the current downturn in 
demand for more established companies.  As such, the industry overall may be viewed as being 
fundamentally in good health and whilst there may be some further reductions in the number of 
organisations operating in the sector in the short term, over 90% of the industry is regarded as 
being at minimal risk from the current economic downturn and rising pressures in the market.      
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2.4.3 UK Builders Merchants Industry – Volume Share by Risk Rating 2009 

Credit ratings also provide a crucial indicator as to an organisation’s performance and underlying 
health.  When combined with other companies and viewed on an industry wide basis, credit 
ratings also offer an effective insight into the fundamentals of a market.   
 
The following chart illustrates the credit ratings by volume for the Builders Merchants market as 
at September 2009:- 
 

Figure 14: Builders Merchants  Industry Structure– Market Share by Credit Rating September 2009 
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Source: MTW Research / Trade Sources 

Sources indicate that there are growing concerns that the Builders Merchants market is coming 
under increasing pressure in terms of profitability and this is increasingly impacting on credit 
ratings in 2009.  At present 8% of the market is considered to be ‘at risk’ to some extent.  Whilst a 
small element of this proportion will be due to new entrants in the market, the majority of these 
companies are likely to experience significant pressures in terms of cash flow in the coming 
months, with several likely to fail as a result. 
 
However, at the opposite end of the scale, just over 90% of the industry is recorded as having an 
excellent or exceptional credit rating.  These companies typically have a robust balance sheet 
with reasonable liquidity and are well placed to weather the current downturn in demand and 
subsequent squeeze on cash flow.     
 
This suggests that the market generally remains relatively healthy, though indications are that 
increasingly, companies are likely to move from ‘good to ‘mediocre’ ratings as the trading 
environment continues to deteriorate or at best remain flat in 2009. 
 
Overall, indications are that the builders merchants market remains in a fundamentally strong 
position at present in that a relatively small proportion of builders merchants are experiencing 
financial difficulties.  However, as the effects of the recession reverberate during 2009, it is likely 
that this section of the industry will increase in the near term.  Sources indicate that those 
builders merchants who are less likely to survive the current downturn are typically those with a 
less defined market position, or smaller and medium sized companies who are unable to achieve 
the economies of scale in a value-led market.   
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2.4.4 Builders Merchants Market Structure – Share by Region 2009 

The UK Builders Merchants market is well represented in all areas of the UK in September 2009, 
as illustrated in the following chart:- 
 

Figure 15: Builders Merchants  Industry Structure –Share by Geographical Region 2009 
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2.5 Builders Merchants Average Sales Performance 2004-2013 

The following section illustrates the average performance of the Builders Merchants identified in 
figure 1 in terms of revenue, profit, assets, liabilities and net worth.   

2.5.1 Builders Merchants Market Average Sales Revenue 2004-2013 

The following table illustrates the average sales revenue of the Builders Merchants market since 
2004 and forecasts to 2013:- 

Figure 19: Builders Merchants  Market Average Sales Turnover 2004-2013 
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Source: MTW Research / Company Financials 

As illustrated, the average builders merchant reported sales of £58 million in 2008, reflecting a 
period of flat performance in average sales as the market continues to slowly contract in terms of 
number of organisations competing due to a combination of acquisitive activity by the larger 
merchants, coupled with business failures of companies with weaker cash flow.   
 
Sources indicate that end use sectors are increasingly seeking builders merchants which offer 
both a wide range of services, products and competitive prices, particularly in the current 
economic downturn.  This has led several of the larger, national merchants to begin to actively 
dissuade branches from fulfilling contracts which offer lower margins, effectively leaving less 
profitable, albeit relatively large contracts, available for the smaller regional merchants to fulfil 
who are more focussed on turnover than profitability at present.   
 
Given this rise in pricing pressure, as smaller, local builders merchants are less able to compete 
and subsequently fail, this will support the longer term trend of rising average sales and lower 
numbers of companies active in the industry.        
 
In the near term, the industry is experiencing a rapid decline in revenue at a faster rate than the 
declining numbers of organisations competing in the market.  As such, forecasts are for average 
sales to decline to just under £52 million in 2009 before rising steadily again.   
 
The percentage change in average sales turnover is illustrated in the following chart:- 
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Figure 20: Builders Merchants  Market Average Sales % Change 2004-2013 
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Source: MTW Research / Company Financials 

As the chart illustrates, average revenues increased by between 5-6% annually during 2005 and 
2007, reflecting a healthy, steady rate of performance stimulated by growth in overall market 
demand, coupled with a gradual contraction in the number of builders merchants active in the 
sector.   
 
During 2008, however, this trend reversed as demand declined dramatically in the second half of 
the year.  A rapid cessation in housebuilding, commercial and industrial new build and lower than 
usual activity in RMI sectors resulted in a decline of just under 1% in terms of average sales 
performance.   
 
Given the worsening economic climate, particularly during H1 2009, our estimates for 2009 are 
also relatively pessimistic, with a decline in average sales of around 11% anticipated.  As GDP 
continued to contract, non-commodity goods merchanting, in which the builders merchants sector 
primarily operates, is indicated to have borne the brunt of the economic downturn and slowdown 
in business and consumer confidence.  Given this, a return to growth is unlikely until confidence 
and expenditure stabilise and the wider economy exhibits an improved trading scenario.   
 
Based on historical economic cycles, by mid-late 2009 indications are that economic conditions 
should improve and some of these signs are now becoming evident with commentators 
tentatively pointing to a number of ‘green shoots of recovery’.  This in turn should stimulate 
growth in business confidence, which is likely to feed through into sales growth for the Builders 
Merchants market.  In addition, an element of ‘pent-up’ demand for refurbishment projects may 
also offer further optimism for the building material and product suppliers in the medium term.   
 
By 2011, therefore forecasts are for average sales of Builders Merchants to rise by around 3%, 
rising to 4% the following year reflecting growth at, or just above inflationary levels in the medium 
to longer term.  The benefits of this improved trading environment are likely to be most 
appreciated by those builders merchants who are able to establish a well defined market position 
and implement profitable trading tactics and a successful marketing strategy during the 
transitional period of the next 6-12 months.   
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2.5.2 Builders Merchants Average Profitability 2004-2013 

The following table illustrates the average profit levels of the Builders Merchants market since 
2004 and forecasts to 2013:- 

Figure 21: Builders Merchants  Market Average Profitability 2004-2013 
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Source: MTW Research / Company Financials 

In addition to the decline in volume from the slowdown in activity in a number of key end use 
sectors, another key issue impacting the industry at present is the rising pressure on margins 
from clients and end users.   
 
CPI inflation was recorded at around 4% in 2008 with indications that this was primarily being 
driven by international pressures on energy and materials as well as other domestic factors such 
as labour costs, all of which are key determinants for profitability in the Builders Merchants 
industry.   
 
The rising cost of materials such as metals and oil used in production of a large number of 
products were indicated to be maintaining pressure on margins in an industry which has become 
increasingly price competitive in recent years.   
 
To the end of 2008 therefore, average profit levels declined further, reflecting a contraction in 
profitability levels by around 10% to around £2 million.   
 
Whilst international and domestic inflationary pressures have eased to some extent, prospects for 
2009 are also negative, with a further decline in average profit levels by around 24% whilst the 
macro-economic environment remains fragile, dampening business and consumer confidence.   
 
As illustrated above, longer-term prospects are more optimistic with average profitability levels 
returning to growth by 2010.   
 
However, sources point to the strong likelihood of an industry that continues to be characterised 
by rising competition, price sensitivity and margin erosion.  Nevertheless, by 2013, forecasts are 
for profitability to return to levels previously experienced in 2006.   
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The percentage change in average profit level in the Builders Merchants market is illustrated in 
the following chart:- 
 

Figure 22: Builders Merchants  Market Average Profitability % Change 2004-2013 
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3. Builders Merchants  Company Rankings 
 

3.1 Introduction to the Rankings 

The following section ranks the companies identified in the previous chapter by various key 
financial indicators.  It should be noted that each company will have varying degrees of activity 
within this sector and will include an element of variation in terms of product and service portfolio.   
 
Where possible, we have used the financial information reported by each company.  However, for 
small and medium sized companies reporting obligations are less strict and these companies are 
not obliged to disclose turnover, profit before tax and other information such as number of 
employees etc.  Where this data does not exist, MTW have provided an estimate based on 
previous performance, industry averages, other financial indicators and background knowledge of 
the industry.   
 
Whilst we endeavour to attain high levels of accuracy, it should be borne in mind, therefore, that 
the rankings and other information provided within this report may contain an element of 
estimation.   
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3.2 Builders Merchants Sales Estimates & Turnover Rank 

3.2.1 Builders Merchants Ranking by Turnover 

The table illustrates our estimates of the turnover rank for each company as at January 2009:- 

Table 30: Ranking by Turnover 2009 - Builders Merchants   

1. Travis Perkins Plc 
2. Wolseley UK  
3. Jewson  
4. BSS Group Plc 
5. Grafton Merchanting GB  
6. Screwfix Direct 
7. WTB Holdings  
8. Plumbase  
9. Jackson Building Centres  
10. Ridegeon Group  
11. C. Brewer & Sons  
12. E H Smith Builders Merchants   
13. Bradfords Building Supplies  
14. T Crossling & Co  
15. Nicholls & Clarke  
16. JP Corry Group  
17. David Cover & Son  
18. Howarth Timber & Bldg Supplies 
19. Gibbs And Dandy Limited 
20. Sydenhams  
21. Huws Gray 
22. Elliott Brothers Blders Merchants  
23. Lawsons (Whetstone)  
24. James Burrell  
25. Rawle Gammon & Baker Hldings 
26. J T Dove  
27. Alsford Timber  
28. M.P Moran & Sons  
29. Go Interiors 
30. Heating Plumbing Supplies  
31. Robert Price  Builders Merchants   
32. C & W Berry  
33. Kent Blaxill Co  
34. Walter Tipper  
35. Beesley & Fildes  
36. John Fleming & Co  
37. A W Lumb  Northern   
38. Hendricks Lovell  
39. John A Stephens  
40. Murdock Builders Merchants 
41. Naylor Drainage 
42. Caerfagu Products  
43. Willis  Builders Merchants   
44. Parker Building Supplies  
45. Aw Champion  
46. Springvale E P S  
47. Kellaway Building Supplies  
48. Grant & Stone  
49. Beatsons Building Supplies  
50. Chandlers Building Supplies  
51. J Medler  
52. George Tufts & Son  
53. Ultra Building Products  
54. Boys & Boden  
55. Newry Building Supplies  
56. H Butterfield  

57. Nu-Line 
58. Otford Builders Merchants  
59. M Markovitz  
60. R & J  Builders Hardware   
61. Hall & Rogers  
62. Southern Brick Building Supplies  
63. Merritt & Fryers  
64. Browning Jones & Morris  
65. C & S  Builders Merchants   
66. A.E Spink  
67. Murdock Building Supplies  
68. P Mcdermott & Sons  Omagh   
69. Smith & Frater 
70. Browns Builders Merchants  
71. Wollens  
72. Leiston Building Supplies  
73. Darlaston Builders Merchants  
74. Blanchford & Co  
75. A Thompson & Sons  
76. Builders Supplies West Coast  
77. Mechanical & Electrical Fixings  
78. Macinnes Bros  
79. P G R Timber 
80. Kings Langley Building Supplies  
81. GPH Builders Merchants  
82. Bolt Building Supplies  
83. Canvey Supply Co. 
84. Limavady Building Suppliers  
85. George Lines (Merchants)  
86. Fairalls Builders Merchants  
87. W J Odds  
88. Highland Steel & Blding Supplies  
89. Richard Williams Deganwy   
90. Henry Alty  
91. Sehmi Builders Merchants  
92. Collier & Catchpole  
93. B Mcnamee & Co. 
94. Haley Roe  
95. Lee Bros  
96. MKM Building Supplies  
97. Kington Building Supplies 
98. M & J Mahoney & Sons  
99. Manningham Concrete  
100. Alfred Groves & Sons  
101. John W Grant & Son  
102. Keith Builders Merchants  
103. James Wilby  Builders Merchants   
104. Towcester Building Supplies  
105. Ranton Building Supplies  
106. Builders Supply Co. 
107. John George & Sons  
108. Hevey Building Supplies  
109. Builders Supply (Kendal) Co. 
110. North Staffs Builders Merchants  
111. SEAC  
112. Builders Supply Stores (Covntry)  
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113. Meakin Building Supplies  
114. Cartmore Building Supply Co  
115. Franklin  Sussex   
116. Halls Group  
117. Tudors Blding Supplies Hereford   
118. W & H S Emery Co  
119. Woods Building Supplies  
120. Hughes Forrest  
121. Richmond Building Products  
122. Phoenix Merchants  
123. Plastic Building Supplies  
124. Tamar Trading Co  
125. Manjits  
126. Ainscough Building Supplies  
127. Northern Timber Merchants  
128. Parr Rochdale  
129. M K M Building Supplies  Driffield   
130. Shropshire Building Supplies 
131. Brick Store  
132. Chas Lowe And Sons Builders Merchants  
133. Sdg Building Accessories  
134. Owen Tatton  
135. A K Timms & Sons  
136. Adrian White 
137. Ernest Bentley & Sons  
138. One Stop Building Materials Direct 
139. Walkers The Builders Merchants 
140. J & P Building Systems  
141. Tiptree Building Supplies  
142. Orpington Timber & Building Supplies  
143. H A C Catherwood  
144. County Building Supplies  
145. George Bence & Sons  
146. Viking Hardware  
147. Totem Timber  
148. P A Seccombe & Son  
149. Tiger Timber  
150. Easter Ross Building Supplies Co  
151. Christies  
152. Irwin & White Construction Co  
153. P & R Building Supplies  
154. Bussens & Parkin  
155. Busy Bee Builders Merchants  
156. Allmat (East Surrey)  
157. H E Olby & Co  
158. Ray Grahams  
159. Spring Lane Builders Merchants  
160. Acrelane Builders Merchants  
161. Barhaul (2003)  
162. Dutton & Peters 
163. Oswald Record Plant Sales  
164. G H Supplies (London)  
165. Plastic Pipe Supplies  
166. Jones & Shuffs Heavyside  
167. Sidalls Bicester  
168. Cawarden Brick & Tile Co  

169. Robert Dickie & Sons  
170. M Laurier & Sons  
171. Spiller & Webber  
172. Marshmoor Bricks  
173. Roofing Supplies & Materials  
174. G Webb Aggregates  
175. South Acton Timber Supplies  
176. John Shilliday 
177. Homefit 
178. Huthwaite Roofing Supplies  
179. Stanley John  
180. Dry Lining Supplies  
181. Kent Building Plastics  UK   
182. Towy Works  
183. Ashmead Building Supplies  
184. Jubilee Building Supplies  
185. Putney Builders Merchants 
186. Civil Solutions  
187. Jkm Industrial Supply Merchants  
188. Ron Sammons  
189. Masonry Solutions UK  
190. Nailfast  
191. Tipadel  
192. Samuel Kirk (Builders Merchants)  
193. Salisbury & Wood  
194. English Bros  
195. Allendale Building Supplies  
196. Wacher & Co  
197. Crompton Building Supplies  
198. Pegasus Group (UK)  
199. Building Supplies (Holme Lane)  
200. Kingdons  
201. Henlow Building Supplies 
202. William Way  Godstone   
203. Construction Supplies Hardware  
204. William Williams  
205. Hackney Building Supplies  
206. R F Amies  Kidderminster   
207. Rubery Building Supplies  
208. Churchley Bros  
209. Seccombe  Builders Merchants   
210. Chapel Diy Centre  
211. Taggart & Co  
212. Nailsea Builders Merchants 
213. Chesworth Building Supplies 
214. Grant Haze  London   
215. Wildmoor Aggregates 
216. D B S Building Supplies  
217. R & J Ince  
218. R S Beaver  
219. Rose Of Jericho  
220. Brick Centre  
221. Multi-Quip  
222. Tencate Geosynthetics (UK)  
223. Compass Reclaims  

 
 

Source: MTW Research / Company Accounts 
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3.2.2 Individual Builders Merchants  Sales Revenues  

The following table illustrates the estimated turnover for each company for 2008:- 

Table 31: Turnover Estimates (£M) 2008 - Builders Merchants   

  

Trading Name 2008 Turnover Trading Name 2008 Turnover 

Travis Perkins Plc 3178.6 

Wolseley UK Ltd 2200.0 

Jewson Ltd 1950.0 

BSS Group Plc 1310.0 

Grafton Merchanting GB Limited 500.0 

Screwfix Direct 450.0 

WTB Holdings Ltd 360.0 

Plumbase Ltd 265.0 

Jackson Building Centres Ltd 180.0 

Ridegeon Group Ltd 124.0 

C. Brewer & Sons Ltd 115.0 

E H Smith  Builders Merchants  Ltd 110.0 

Bradfords Building Supplies Ltd 90.0 

T Crossling & Co Ltd 75.0 

JP Corry Group Ltd 70.0 

Nicholls & Clarke Ltd 69.0 

David Cover & Son Ltd 65.0 

Howarth Timber & Building Supplies 65.0 

Gibbs And Dandy Limited 56.8 

Huws Gray 55.0 

Sydenhams Ltd 55.0 

Elliott Brothers Builders Merchants  50.0 

Lawsons (Whetstone) Ltd 48.0 

James Burrell Ltd 45.0 

Rawle Gammon & Baker Holdings 40.0 

J T Dove Ltd 36.0 

Alsford Timber Ltd 35.0 

M.P Moran & Sons Ltd 31.1 

Go Interiors 31.1 

Robert Price Builders Merchants   31.0 

Heating Plumbing Supplies Ltd 30.9 

C & W Berry Ltd 29.9 

Kent Blaxill Co Ltd 28.6 

Walter Tipper Ltd 28.1 

John Fleming & Co Ltd 28.0 

Beesley & Fildes Ltd 28.0 

A W Lumb  Northern  Ltd 26.4 

Hendricks Lovell Ltd 25.8 

John A Stephens Ltd 24.0 

Murdock Builders Merchants 21.3 

Naylor Drainage 21.2 

Caerfagu Products Ltd 21.0 

Willis  Builders Merchants  Ltd 21.0 

Parker Building Supplies Ltd 20.4 

Aw Champion Ltd 20.2 

Springvale E P S Ltd 19.5 

Kellaway Building Supplies Ltd 18.8 

Grant & Stone Ltd 18.5 

Beatsons Building Supplies Ltd 17.1 

Chandlers Building Supplies Ltd 16.4 

J Medler Ltd 14.5 

George Tufts & Son Ltd 14.2 

Ultra Building Products Ltd 13.6 

Boys & Boden Ltd 13.6 

Newry Building Supplies Ltd 13.6 

H Butterfield Ltd 13.3 

Nu-Line 12.3 

Otford Builders Merchants Ltd 12.2 

M Markovitz Ltd 12.0 

R & J  Builders Hardware  Ltd 12.0 

Hall & Rogers Ltd 11.9 

Southern Brick Building Supplies Ltd 11.7 

Merritt & Fryers Ltd 11.7 

Browning Jones & Morris Ltd 11.5 

C & S  Builders Merchants  Ltd 11.2 

A.E Spink Ltd 10.9 

Murdock Building Supplies Ltd 10.8 

P Mcdermott & Sons  Omagh  Ltd 10.6 

Smith & Frater 10.6 

Browns Builders Merchants Ltd 10.4 

Wollens Ltd 10.0 

Leiston Building Supplies Ltd 9.9 

Darlaston Builders Merchants Ltd 9.7 

Blanchford & Co Ltd 9.6 

A Thompson & Sons Ltd 9.3 

Builders Supplies West Coast Ltd 8.6 

Mechanical & Electrical Fixings Ltd 8.3 

Macinnes Bros Ltd 8.2 

P G R Timber 8.1 

Kings Langley Building Supplies Ltd 7.8 

Gph Builders Merchants Ltd 7.6 

Bolt Building Supplies Ltd 7.4 

Canvey Supply Co.Ltd 7.4 

Limavady Building Suppliers Ltd 7.3 

George Lines (Merchants) Ltd 7.3 

Fairalls Builders Merchants Ltd 7.2 

W J Odds Ltd 7.1 

Highland Steel & Building Supplies Ltd 7.0 

Richard Williams  Deganwy  Ltd 6.9 

Henry Alty Ltd 6.9 

Sehmi Builders Merchants Ltd 6.9 

Collier & Catchpole Ltd 6.7 

B Mcnamee & Co.Ltd 6.6 

MKM Building Supplies Ltd 6.5 

Haley Roe Ltd 6.5 

Lee Bros Ltd 6.4 

Kington Building Supplies 6.2 

M & J Mahoney & Sons Ltd 6.1 

Manningham Concrete Ltd 6.0 

Alfred Groves & Sons Ltd 5.9 

John W Grant & Son Ltd 5.9 

Keith Builders Merchants Ltd 5.7 

James Wilby  Builders Merchants  Ltd 5.6 

Towcester Building Supplies Ltd 5.6 

Ranton Building Supplies Ltd 5.5 

Builders Supply Co.Ltd 5.5 

John George & Sons Ltd 5.5 

Hevey Building Supplies Ltd 5.4 

Builders Supply (Kendal) Co.Ltd 5.0 

North Staffs Builders Merchants Ltd 5.0 
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Trading Name 2008 Turnover 
SEAC Ltd 5.0 

Builders Supply Stores (Coventry) Ltd 4.9 

Meakin Building Supplies Ltd 4.8 

Cartmore Building Supply Co Ltd 4.8 

Franklin  Sussex  Ltd 4.7 

Halls Group Ltd 4.7 

Tudors Building Supplies  Hereford  Ltd 4.7 

W & H S Emery Co Ltd 4.7 

Woods Building Supplies Ltd 4.4 

Hughes Forrest Ltd 4.3 

Richmond Building Products Ltd 4.3 

Phoenix Merchants Ltd 4.2 

Plastic Building Supplies Ltd 4.2 

Tamar Trading Co Ltd 4.1 

Manjits Ltd 4.1 

Ainscough Building Supplies Ltd 4.0 

Northern Timber Merchants Ltd 4.0 

Parr Rochdale Ltd 3.9 

M K M Building Supplies  Driffield  Ltd 3.9 

Shropshire Building Supplies 3.9 

Brick Store Ltd 3.8 

Chas Lowe And Sons Builders 3.8 

Sdg Building Accessories Ltd 3.8 

Owen Tatton Ltd 3.5 

A K Timms & Sons Ltd 3.5 

Adrian White 3.5 

Ernest Bentley & Sons Ltd 3.5 

One Stop Building Materials Direct 3.4 

Walkers The Builders Merchants 3.3 

J & P Building Systems Ltd 3.3 

Tiptree Building Supplies Ltd 3.2 

Orpington Timber & Building Supplies 3.2 

H A C Catherwood Ltd 3.2 

County Building Supplies Ltd 3.2 

George Bence & Sons Ltd 3.0 

Viking Hardware Ltd 2.9 

Totem Timber Ltd 2.8 

P A Seccombe & Son Ltd 2.8 

Tiger Timber Ltd 2.8 

Easter Ross Building Supplies Co Ltd 2.8 

Christies Ltd 2.7 

Irwin & White Construction Co Ltd 2.6 

P & R Building Supplies Ltd 2.5 

Bussens & Parkin Ltd 2.5 

Busy Bee Builders Merchants Ltd 2.5 

Allmat (East Surrey) Ltd 2.5 

H E Olby & Co Ltd 2.4 

Ray Grahams Ltd 2.4 

Spring Lane Builders Merchants Ltd 2.4 

Acrelane Builders Merchants Ltd 2.4 

Barhaul (2003) Ltd 2.3 

Dutton & Peters 2.3 

Oswald Record Plant Sales Ltd 2.3 

G H Supplies (London) Ltd 2.2 

Plastic Pipe Supplies Ltd 2.2 

Jones & Shuffs Heavyside Ltd 2.2 

  

  

Trading Name 2008 Turnover 
Sidalls Bicester Ltd 2.1 

Cawarden Brick & Tile Co Ltd 2.1 

Robert Dickie & Sons Ltd 2.1 

M Laurier & Sons Ltd 2.1 

Spiller & Webber Ltd 2.1 

Marshmoor Bricks Ltd 2.0 

Roofing Supplies & Materials Ltd 2.0 

G Webb Aggregates Ltd 2.0 

South Acton Timber Supplies Ltd 2.0 

John Shilliday 2.0 

Homefit 1.9 

Huthwaite Roofing Supplies Ltd 1.9 

Stanley John Ltd 1.8 

Dry Lining Supplies Ltd 1.8 

Kent Building Plastics  UK  Ltd 1.8 

Towy Works Ltd 1.7 

Ashmead Building Supplies Ltd 1.7 

Jubilee Building Supplies Ltd 1.7 

Putney Builders Merchants 1.7 

Civil Solutions Ltd 1.6 

Jkm Industrial Supply Merchants Ltd 1.6 

Ron Sammons Ltd 1.5 

Masonry Solutions UK Ltd 1.5 

Nailfast Ltd 1.5 

Tipadel Ltd 1.5 

Samuel Kirk (Builders Merchants) Ltd 1.5 

Salisbury & Wood Ltd 1.4 

English Bros Ltd 1.4 

Allendale Building Supplies Ltd 1.4 

Wacher & Co Ltd 1.3 

Crompton Building Supplies Ltd 1.3 

Pegasus Group (UK) Ltd 1.3 

Building Supplies (Holme Lane) Ltd 1.3 

Kingdons Ltd 1.3 

Henlow Building Supplies 1.2 

William Way  Godstone  Ltd 1.2 

Construction Supplies Hardware Ltd 1.1 

William Williams Ltd 1.1 

Hackney Building Supplies Ltd 1.1 

R F Amies  Kidderminster  Ltd 1.0 

Rubery Building Supplies Ltd 1.0 

Churchley Bros Ltd 0.9 

Seccombe  Builders Merchants  Ltd 0.8 

Chapel Diy Centre Ltd 0.8 

Taggart & Co Ltd 0.8 

Nailsea Builders Merchants 0.8 

Chesworth Building Supplies 0.8 

Grant Haze  London  Ltd 0.7 

Wildmoor Aggregates 0.6 

D B S Building Supplies Ltd 0.5 

R & J Ince Ltd 0.5 

R S Beaver Ltd 0.5 

Rose Of Jericho Ltd 0.3 

Brick Centre Ltd 0.3 

Multi-Quip Ltd 0.2 

Tencate Geosynthetics (UK) Ltd 0.2 

Compass Reclaims Ltd 0.1 

 
Source: MTW Research / Company Financials 
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3.3 Builders Merchants  Ranking by Profit  

The following table illustrates our estimates of the rank by profit for each of the Builders 
Merchants in 2008:- 

Table 32: Ranking by Profit 2008 - Builders Merchants   
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At A Glance - Key Financial Indicators
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4. Builders Merchants Company Profiles 

Sample Company Ltd - Company Overview & ‘At a Glance’  

Sample Address  
Sample Address 
Crawley 
West Sussex 
Sample Postcode 
Tel: Sample 

 

Sample Company Ltd is a private limited 
with share capital company, incorporated 
on June 16, 1993. The company’s main 
activities are recorded by Companies 
House as “Timber merchants for 
imported and British grown timber”.  In 
late 2009, the company has an estimated 200 employees. 
 
To year end 31/12/07, Sample Company Ltd is estimated to have achieved a turnover of around 
£35 million.  Pre-tax profit for the same period is estimated at around £1.6 million.  
 
The following table briefly provides a top line overview on Sample Company Ltd:- 

Company Name Sample Company Ltd 

Brief Description of Activities Timber merchants for imported and British grown timber. 

Parent Company Sample 

Ultimate Holding Company Sample 

Estimated Number of Employees  200 

Senior Decision Maker / Director Sample Name 

The following table illustrates the company’s key performance indicators for the last 4 years:- 

Sample Company Ltd - 4 Year KPIs to Year End 31/12/07 

Key Indicator £ Year End 31/12/04 
(Year1)  

Year End 31/12/05 
(Year2) 

Year End 31/12/06 
(Year3) 

Year End 31/12/07 
(Year4) 

Fixed Assets £1,319,000 £1,088,000 £708,000 £828,000 

Current Assets £9,818,000 £8,865,000 £9,668,000 £10,950,000 

Current Liabilities £5,717,000 £4,230,000 £4,270,000 £4,899,000 

Long Term Liabilities £75,000 £17,000 £0 £0 

Net Worth £5,345,000 £5,706,000 £6,106,000 £6,879,000 

Working Capital £4,101,000 £4,635,000 £5,398,000 £6,051,000 

Profit per Employee  £4,589 £2,651 £2,970 £5,607 

Sales per Employee £155,720 £150,675 £150,010 £165,922 



 MTW Research 2009 

 37 

At A Glance - Key Financial Indicators
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Sample Company Ltd - Company Overview & ‘At a Glance’  

Sample Road 
Bristol 
Postcode Sample 
Tel: 0117 Sample 

 

Sample Company Ltd is a private limited 
with share capital company, incorporated 
on September 27, 1979. The company’s 
main activities are recorded by 
Companies House as “The sale of 
building materials”.  In late 2009, the 
company has an estimated 5-10 
employees. 
 
To year end 31/10/08, Sample Company Ltd is estimated to have achieved a turnover of around 
£1.7 million.  Pre-tax profit for the same period is estimated at around £0.1 million.  
 
The following table briefly provides a top line overview on Sample Company Ltd:- 

Company Name Sample Company Ltd 

Brief Description of Activities The sale of building materials. 

Parent Company Sample LIMITED 

Ultimate Holding Company Sample LIMITED 

Estimated Number of Employees  5-10 

Senior Decision Maker / Director Sample Name 

The following table illustrates the company’s key performance indicators for the last 4 years:- 

Sample Company Ltd - 4 Year KPIs to Year End 31/10/08 

Key Indicator £ Year End 31/10/05 
(Year1)  

Year End 31/10/06 
(Year2) 

Year End 31/10/07 
(Year3) 

Year End 31/10/08 
(Year4) 

Fixed Assets £1,029,000 £975,000 £939,000 £907,000 

Current Assets £525,000 £547,000 £519,000 £488,000 

Current Liabilities £628,000 £644,000 £566,000 £611,000 

Long Term Liabilities £626,000 £617,000 £725,000 £653,000 

Net Worth £300,000 £261,000 £167,000 £131,000 

Working Capital -£103,000 -£97,000 -£47,000 -£123,000 

Profit per Employee  -£2,684 -£2,053 -£5,000 -£2,294 

Sales per Employee £79,947 £91,842 £95,789 £101,235 

 


